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9211 Shadowcrest
Listed at $173,000

Jen Zweiacker
 (979) 324-4796

Greg Zweiacker
 (979) 324-4797

3610 Park Meadow
Listed at $399,000

4403 Spring Meadows
Listed at $239,900

2917 Camille
Listed at $409,900

3923 Wheaton
Listed at $162,500

201 Redbud
Listed at $150,000

5107 Whistling Straits
Listed at $495,000

120 Walcourt
Listed at $199,000

1302 Markham
Listed at $172,500

4011 Woodbriar
Listed at $129,900

2105 Oak Grove
Listed at $137,500

1519 Kernstown
Listed at $142,100

912 Trellis Gate
Listed at $129,900

1311 Mullins Loop
Listed at $154,900

17007 Arrowhead
Listed at $424,500

2404 Pleasant Rose
Listed at $159,700

3209 Stampede
Listed at $350,000

11855 Great Oaks
Listed at $379,900

Sold at 100% of List Price! Sold at 99.3% of List Price! Sold at 100% of List Price! Sold in 1 Day! Sold in 8 Days!

Sold in 4 Days!

Sold in 14 Days!Sold in 4 Days!

Sold in 51 Days!

Sold in 1 Day!

Sold in 14 Days!

Sold in 2 Days!Sold at 100% of List Price!Sold at 98.1% of List Price!Sold at 99.5% of List Price!

Sold at 96.8% of List Price!Sold at 97.2% of List Price!Sold at 98.6% of List Price!

Just a FEW of the homes SOLD by 
Zweiacker & Associates in 2009

Selling homes 43% faster and for 2.3% more*
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Home Buying 101
article by JEN ZWEIACKER, Zweiacker & Associates

Buying a home 

is one of the biggest 

decisions a person will 

make in their life. It can 

seem like a daunting 

task. The unscrupulous 

leading practices of the 

last decade and “buyer 

beware” warnings in the 

media make it hard to 

know where to start. If you 

follow these steps, do your 

research, and trust your 

instincts, the process can 

be fun and rewarding!

Step 1:  Evaluate What You Can Afford
Evaluate your income and monthly expenses. Not 
only will you need to consider what you currently 
pay in monthly bills, but also account for utility 
bills and upkeep on a new or larger home. Be cer-
tain that, in addition to your mortgage payment, 
you have enough money remaining each month 
to put into savings, investments, and entertain-
ment. The amount that you decide that you can 
comfortably afford per month should cover your 
mortgage, taxes, homeowners insurance, and 
mortgage insurance (which can be rolled into 
your payment). Often, people make the mistake 
of purchasing the largest home they can afford. 
Do not make this mistake! You don’t want to find 
yourself in a nice home, but without the funds to 
adequately furnish and decorate your home or 
the financial ability to take part in the fun activi-
ties that you once enjoyed.
	
You will also need to make sure that you have 
saved enough money for a down payment on 
your new home. According to the current FHA 
guidelines, the minimum down payment is 3.5% 
of the sales price of the home. Closing costs will 
have to be paid in addition to the down payment 
and range from approximately $3,500-$7,500 
for most transactions. It is not uncommon to 
negotiate for a buyer’s closing costs. Some loan 
programs allow “gifting” of funds from approved 
sources to help with a down payment. This is 
something that you will need to discuss with your 
mortgage lender.

Start by crunching the following numbers to 
see how much home you can afford:

1. Car Payment	 $______________.____

2. Car Insurance	 $______________.____

3. Utilities	 $______________.____

4. Cable/Internet	 $______________.____

5. Telephone	 $______________.____

6. Cell Phone	 $______________.____

7. Groceries	 $______________.____

8. Other Loans	 $______________.____

9. Credit Cards	 $______________.____

10. Clothing	 $______________.____

11. Entertainment	 $______________.____

12. Gas		  $______________.____	

13. Investments	 $______________.____

14. Savings	 $______________.____

15. Child Care	 $______________.____

16. Miscellaneous	 $______________.____
      (medical, gym)

Total your take-home pay and subtract the above 
monthly expenses to find what you have in your 
budget for a monthly house payment.

real estate

Mariott Homes photo by Michael Kellett Professional Photography
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Step 2:  Financing
Your next step is to find a mortgage lender. We al-
ways recommend using a local lender. Online and 
out of town lenders often fail to come through on 
promises of low interest rates, reduced closing 
costs and closing dates. Local lenders can com-
pete with any interest rate that you find online 
and can get you to the closing table in a timely 
fashion. They are a part of our community and an-
swer to their customers and to local Realtors both 
during the transaction and when they see us for 
years to some throughout the Brazos Valley!
	
They will evaluate your FICO scores (scores used 
to evaluate your credit worthiness), debt to in-
come ratio, and a number of other factors to de-
termine your interest rate and ideal price range.

When you meet with a Mortgage Lender, you 
will need to provide:
• Driver’s License and Social Security Card
• The previous two year’s W-2 Forms (if self-em-
ployed, you will need to supply your most recent 
two full tax returns, all schedules)
• Most recent one month of pay stubs
• Most recent two months of bank statements (all 
pages, all accounts)
• Most recent two months or recent quarterly 
statement of all other assets (401 K, IRA, Stocks, 
Bonds, Mutual Funds, etc.)

Important questions to ask your mortgage 
lender:
Is this a fixed or adjustable rate mortgage?
Interest Rates in a fixed rate mortgage remain 
the same throughout the life of the loan.

Adjustable rate mortgages will “reset” a few 
years into the mortgage. The interest rate (and 
your monthly payment) may increase or de-
crease. With interest rates at historically low rates, 
I would advise you to avoid the riskier adjustable 
rate mortgage and go with a fixed rate mortgage.

What is the difference in payments on a 15 year vs. a 
30 year mortgage OR what can I afford if I do a 15 year 
note vs. a 30 year note?
In a 15 year note, not only do you have the op-
portunity to pay off your loan more quickly, but 
the portion of your payment that goes to your 
principal balance is much larger from the begin-
ning. Contrary to popular belief, the monthly 
with a 15 year note is not double the payment 
of a 30 year note. Example:  At 6% interest rate, 
the monthly payment on a $150,000 loan (includ-
ing taxes, homeowners insurance, and mortgage 
insurance) would be approximately $1,345 for a 
30 year note, while the approximate payment on 
a 15 year note would be $1,712, a difference of 
$367. At the end of 5 years, the principal balance 
on a 30 year note will be approximately $139,581, 
while the principal balance on a 15 year note 
would be $114,013.

Is there a pre-payment penalty on this loan?
Some loans require the homeowner pay a pen-
alty if they sell their home or pay off their loan 
within a few years of purchasing the property. 
You do not want a loan with a pre-payment pen-
alty. Even if you plan to live in a home for 30 years, 
you never know what might happen in the future 
and a pre-payment penalty can be a real financial 
hardship.

continued on page 28

How to Calculate
Your Mortgage Payment

1. Principal 	 $___________

2. Interest 	 $___________

3. PMI (if applies)	 $___________

4. Property Taxes	$___________

5. Insurance	 $___________

6. HOA Dues	 $___________

Total Payment: ____________

2004 E. Villa Maria  
 Bryan, Tx 77802

Visit us online at: w w w.mobleypools.com

(979) 776-5557

Custom Gunite Pool & Hot Spring Spas

Paige & Gracie  say, ì Thanks!î
Two Is Better Than One!

Thanks For Voting Us The Best

http://www.mobleypools.com/
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financing

Financing Your Dream
With all of the financial products available to prospective home buyers, it’s easy to 

get confused. Janelle Carver discusses some common questions about home loans.

article by JANELLE CARVER, Cornerstone Mortgage Company

How do I determine how much home I can afford?
By working with a loan officer before you even start looking for a home, you 
can determine up front your maximum home purchase price and the mort-
gage loan amount you are eligible to borrow. During the pre-approval pro-
cess, your loan officer will run your credit report and verify your assets and 
income; your loan application can then be submitted to the underwriter for 
full credit approval. Your loan officer also can supply you with a complete, 
written credit approval before you make an offer on a home. Keep in mind, 
a pre-approval is not binding for the lender or you, and is subject to other 
conditions (i.e., property appraisal). 

What affects a borrower’s interest rate for a loan?
The interest rate a borrower qualifies for is generally driven by his or her 
credit history and score; the higher the credit score, typically the more fa-
vorable the rate. Other factors affecting the interest rate for a loan include: 
loan size and type, property type, employment history, available assets, oc-
cupancy type, residency, and closing date. Because rates change daily, it is 
important to work closely with your lender, ensure you have all the proper 
documentation in place and lock in your rate as soon as you can.

What is the Annual Percentage Rate (APR)?
The APR is the annual cost of the loan transaction expressed as percentage 
rate, which allows you to easily compare home loan options. The APR is of-
ten higher than the interest rate you qualify for, because points and other 
prepaid finance charges are factored into the APR to show the true yield 
on the loan. Be sure your lender always discloses APR when quoting a pro-
gram’s interest rate.

What are the qualifications for the three basic types of 
residential loans: VA, FHA and Conventional?
VA loans, guaranteed by the Veteran’s Administration, are for veterans and 
active duty military personnel who meet certain eligibility criteria. VA loans 
do not require a down payment and in some cases, the home seller may 
be willing to pay all or part of the closing costs. This allows the veteran to 
purchase a home with little or no money down.  

FHA loans generally are geared toward helping first-time homebuyers se-
cure financing, although you do not have to be a first-time homebuyer to 
qualify. The down payment requirement is currently 3.5%, which is less than 
the typical down payment requirement for Conventional loans (5 to 10%). 
With an FHA loan, the home seller currently can pay up to 6% of the sale 
price toward the buyer’s closing costs. FHA loans require mortgage insur-
ance protection; in addition to a monthly fee, the borrower pays an up-front 
mortgage insurance fee which may be financed into the loan.

Conventional loans typically follow the strictest guidelines for eligibility in 
terms of loan amounts, and require higher credit scores and down payments 
than FHA loans. If the down payment made is less than 20%, the borrower 
must obtain private mortgage insurance (PMI), the fee of which is added 
to the monthly payment and calculated based upon the borrower’s credit 
score, debt ratio and down payment amount. 

Because of the current regulatory environment, loan programs, qualifica-
tion criteria, down payment and credit requirements change frequently. It’s 
important to work with a local, reputable lender who understands these 
changes, can personally answer your questions and concerns and can help 
you determine which home loan option is best for you.
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Shower In Style

What are income and debt ratios?
The income ratio is your total monthly housing expense divided by your 
gross monthly income before taxes. The debt ratio is your total monthly 
housing expense plus any recurring debts (i.e., monthly credit card mini-
mum payments, car payments or other loan payments) divided by your 
income. Standard underwriting guidelines suggest a maximum 28% on in-
come ratio and 36% on debt ratio, but these ratios vary based on the loan 
program, borrower’s financial strength and down payment.

What is mortgage 
insurance?
Mortgage insurance insures lenders in 
the event of a borrower’s foreclosure. It 
is paid for by the borrower, and allows 
lenders to grant loans that might oth-
erwise have been denied. Depending 
on the borrower’s credit scores and loan 
structure, mortgage insurance may be 
required when the down payment is less 
than 20% of the sale price. 

What are the costs associated 
with securing a home loan?
In addition to any down payment made, 
a home loan typically involves several 

fees, such as loan origination or underwriting fees, transaction, settlement 
and closing costs. Your lender should provide you with an estimate of fees, 
and should clearly explain what each fee includes and advise which must 
be paid up front (at time of loan application) and which must be paid when 
you close on the home. Costs vary by lender; working with a reputable, lo-
cal lender is the best way to ensure the lender is held accountable for these 
fees and costs.  

Are mortgage brokers the same as mortgage bankers?
Many people commonly classify all lenders as mortgage brokers. In actual-
ity, mortgage brokers act as independent agents between borrowers and 
various investors; the broker secures a program rate and adds a fee for his or 
her services. Because brokers do not have the backing of a bank or access 
to a mortgage bank’s funds or credit lines, many have recently closed their 
doors or affiliated with more regulated companies.

Mortgage bankers, in contrast, work for mortgage companies and provide 
various levels of resources to meet the clients’ funding needs. They also of-
fer in-house services and have access to all government regulatory systems, 
ensuring they are current on industry and lending guidelines. Mortgage 
bankers also offer a wide range of home loan options, investor sources and 
flexibility.

Janelle Carver, Senior Vice President of Cornerstone Mortgage 
Company knows exactly what it takes to help families achieve 
their home buying dreams! She has been in the Mortgage indus-
try for 27 years, and with Cornerstone for the last 19 years, earning 
a reputation for prompt, personal service and a common-sense 
approach to residential lending. This kind of stellar customer ser-
vice has earned her ranking among the top 50 residential lend-
ers in the nation, for number of loans originated, for several years 
running.   

Your lender should provide you with an estimate 
of fees, and should clearly explain what each fee 
includes and advise which must be paid up front 
(at time of loan application) and which must be 

paid when you close on the home.

athome

http://www.acmeglass.com
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How to Hire a Housekeeper
No time to keep house the way you want? Thinking of hiring help? 

Here are some tips on how to find the best company for your needs.

article by JANETH MOUTRAY, Superior Housekeeping Service

So much to do, so little time.  You’ve got dust, cobwebs, finger prints, unmade beds, and 
soap scum to take care of -- which means less time devoted to family, volunteer work, hobbies, and 
most importantly, rest.  And, you’ll have to do it all over again next week, month after month, year 
after year.  So, in order to keep your sanity, you decide to hire a housekeeper. 

It can be unnerving to give strangers access to your home.  Housekeepers will be cleaning your home, 
moving things around, and in many cases will be in your home while you are out. But, how do you 
choose the right company for the job? Here are some tips for choosing a housekeeper that you can trust.

Choose a company that is bonded and insured. Liability insurance protects your home if there is 
damage or injury.  In most cases, the cleaning company can have their insurance company provide 
you a certificate of insurance.  This will allow you to have the proper information to make a claim 
directly, if necessary.  A surety bond protects you if there is any problem with theft.  Companies that 
issue the bond may require the cleaning company to perform background checks on all the employ-
ees covered; therefore you can rest easier with this level of protection.  Any company taking on the 
added expense is well worth the extra cost of their services.

Referral from a friend or acquaintance.  We all value the opinions of family, friends, neighbors, 
and co-worker.  Receiving a referral from one of these trusted sources is a wonderful way to get 
information about a cleaning service.  They share your concerns and normally give an honest, fair 
assessment.  Be sure to ask them what services they receive, what they like and dislike.   If you call any 
services that you were given as referrals, be sure to mention the person that referred you.  In many 
cases your friend may receive a referral fee, gift  or discount on services. Also, don’t forget to check 
the local Better Business Bureau to see how the company rates, service-wise.

Company size, service area and years in business.  Choosing a company or person to do your 
household chores requires you to know what your needs are.  Do you need flexibility in the schedule 
of when the cleaning will be performed?  Do you need a company that is closer to your home to 
avoid the extra cost of travel?  Do you want to provide the cleaning supplies or have them provided 
for you?  Do you have a specific list of chores you want handled or do you want the company to 
maintain everything following a schedule of maintenance?  

Your answers to these questions will help you decide what kind of services you need. You may need 
a company that offers a team of housekeepers get the job done; a person that works for themselves 
in your immediate area so that you don’t have to pay mileage.  Maybe you need the service to pro-
vide cleaning for not only your home but also for your office or business.  Company size and service 
area may dictate if they are the best fit for you and your family.  Knowing that a company has been 
in business for many years ensures that they know how to do the work they advertise to do and do 
it well enough to enjoy longevity in the business.

Single Person vs. Team Cleaning   Choosing a person that works alone may sound comforting, 
but if they get sick, have an emergency, sick child, etc. on the day you were expecting your home 
cleaned, you will likely be disappointed. On the flip side, if you need to cancel or change cleaning 
dates, will your large cleaning company be flexible? 

household



AT HOME MAGAZINE - 2010 ISSUE Page 11

If you make a change in the schedule, will the same staff be cleaning?  All 
important questions you should ask before the cleaning services begin.

Cleaning Supplies: Yours or Ours?  Deciding on using your own cleaning 
products or having them provided for you is another decision to make.  By 
having the supplies available for use in your home, you control what is used 
on your appliances, counters, floors, furniture, surfaces, etc.  You can deter-
mine scents, brands, strengths and types of cleaners.  Many homeowners 
have instructions from builders on what products to use on which surfaces 
for best maintenance. Any cleaning company should respect your requests.  
They should also point out to you if a product or procedure is creating prob-
lems or not solving specific cleaning issues.

If the supplies are provided, be sure to ask what will be used and where it 
will be used.  Consider if the products are safe for your children or pets. Will 
they be providing a vacuum? If so, ask what kind. Hopefully they will employ 
a commercial-grade vacuum and your carpet will receive a better cleaning.  
Their employees should be well trained in the use of all the products and 
how to use them to get the best result. Keep in mind that there may be ad-
ditional charges for these items to be provided.

Services provided.  We all have a different idea as to what is necessary in 
order to properly maintain our living spaces.  Choose a company that keeps 
a list of the services and areas they will maintain.   Being able to request that 
windows, refrigerators or ovens, high shelves or bookcases, base boards and 
door frames be cleaned regularly is a plus in a home maintenance schedule. 
Some customers like dishes loaded in the dishwasher or emptied, some  like 
the garage swept or outdoor cooking spaces cleaned, make sure these are 
options.  You may want you bed linens changed, make sure this is possible.  
The important thing is make sure these things can be provided if you need 
them or if your needs change.  Be sure to know the limits of service and the 
ability to make changes to the scope of work.  Know if the service is for de-
tailed cleaning or just the easy-to-reach places.       continued on page 12
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continued from page 11
Frequency Schedule & Flexibility   Make sure you the company you select 
can meet your frequency schedule.  Make sure you can decide if services are 
daily, weekly, bi-monthly, monthly or occasional.  Frequency will normally 
determine the price you pay.  If you can’t live with dust, in most cases, your 
frequency of cleaning should be at least every two weeks.  If you are rarely 
home, consider monthly to just keep things maintained.  If you have a busy 
family and schedule, you may need weekly service just to keep up with the 
daily mess.  Some families even find daily maintenance is necessary to do 
basic tasks, followed by a more thorough cleaning weekly.

Cost.  The cost of the cleaning service will vary due to your request or needs.  
The basic fee is normally based on square footage or by an hourly rate.  
Choose a company that can tell you what to expect each visit and if there 
will be any additional charges.  Most companies will have a list of cleaning 
tasks they provide in basic services.  Many will also do special requests for an 
additional fee.  All the choices and considerations above will affect the cost 
of the service you need.  If you make changes to the scope of work, then the 
price of service may change as well.

Satisfaction Guarantee.  Any house cleaning company or individual 
housekeeper worth the money will guarantee satisfaction.  It is possible for 
items or areas to be mistakenly missed but they should be willing to correct 
this for you.  If a degree of cleanliness could not be achieved, they should be 
able to tell you why it was not possible.  The may happen in cases of ovens, 
tubs, furniture, etc.  Make sure they know your expectations but also be will-
ing to pay for the length of time it may take and provide the tools necessary 
to meet these expectations.  Revisiting to make any corrections should be 
done at your convenience and soon after the original visit.  If that cannot be 
done, be sure to at least have someone form the company view the error or 
take pictures.

Choosing a service by fancy advertising or websites alone does not ensure 
great results.  Know what you want from a cleaning service, know what you 
are willing to negotiate on and know what your schedule will be will assist 
you in making your first choices.  From there, you can consider all the other 
key points mentioned above. Choosing your cleaning service may take a lit-
tle time.  But in the end you, your family and your home will be happier for it.  

 

Questions or comments about selecting a housekeeper?  
Contact Janeth Moutray of Superior Housekeeping Service 
at 979.777.8589.  “We do everything so you don’t have to.”

Any house cleaning company or individual 
housekeeper worth the money will 

guarantee satisfaction.  It is possible for 
items or areas to be mistakenly missed but 

they should be willing to correct this for you.

athome

Get free subscriptions to your 
favorite local publications!

Email your mailing address to 
magazine@bryanbroadcasting.

com or read them online at 
www.bryanbroadcasting.com
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Creating Comfort 
with Window Coverings

Whether you’re losing sleep over privacy concerns, light control issues, high energy bills or simply by 
looking at your boring old window treatments, new window coverings might be the answer to your problem!

article by STEPHEN STRONG, Budget Blinds

decorating

Getting a good night’s sleep shouldn’t be a luxury and there are 
simple things you can do to create a sleeping/living environment that’s a 
knock out.

One suggestion to get your required amount of rest is to make the bedroom 
conducive to sleep – dark, cool, quiet and comfortable.  There are wonderful 
window treatments that block light and prevent heat gain, making them 
excellent choices for the bedroom.

Exposure to light can disrupt sleep.  When the light is bright enough, it can 
reset a person’s sleep-wake cycle or circadian rhythm.  If drawing the blinds 
closed doesn’t block the light from that pesky streetlight at night or after-
noon sun disturbing your nap, there’s still hope.  Keep in mind that many of 
the same features that make a bedroom “sleep friendly” will also improve 
security, save on energy bills, and make any room much more attractive to 
the eye.  You win all the way around with the right window treatment.

The key to complete light blocking, added security, and greater energy sav-
ings is the features you choose.  Some light-blocking features can be added 
to new window treatment purchases to enhance room darkening.  Others 
can be added to existing window treatments to enhance light blocking.  
Here are some of the options homeowners can choose from:

• Add a blackout liner.  Blackout liners are perfect for people who need 
to sleep during the day or just want to enjoy their Sunday nap comfortably.  
They are also a friend to new parents who want to encourage good sleeping 
habits for infants and toddlers.

• Add decorative tapes to horizontal blinds to block light that enters 
through the rout holes (openings the strings pass through), or choose rout-
less louvers for your blinds.  Some window covering companies may offer 
the routless option at no extra cost.

• Cornice boxes and valences block light that can enter through the 
small gap at the top or headrail of the window treatment.  Cornice boxes can 
be covered with a variety of decorative fabrics to match bedspreads and pil-
lows and really dress up the appearance of the window in addition to block-
ing light.  Valences can be ordered with returns to give the appearance of a 
cornice box and this option can be chosen at no additional cost from many 
companies. 

• Roman shades and woven woods benefit from the addition of room 
darkening liners, which present a uniform look to the street and added se-
curity.  Room darkening cellular shades block light and add insulation be-
tween cooled indoor air and the glass.  All these treatments provide great 
color possibilities for the room, as well as, reducing light.

• Programmable motorization is a great additional feature if you want 
your window treatments to open and close on a set schedule. Just set the 
programmable timer to open your window treatments at a specific time in 
the morning and the light that was blocked all night will help wake you up 
or cheer you up - even warm you up.
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• Add drapery panels to block light from seep-
ing through any gap that exists between your 
window treatment and the wall.  Security is im-
proved by this and you also get the added benefit 
of being able to change your drapery panels with 
the seasons and thus update the look of your 
room.

Once you determine the options and features 
that are right for you, it’s easy to get comfortable 
with window treatments.  Look for a window cov-
ering vendor who offers turnkey service, selec-
tions from many window treatment companies, 
and the best warranties in the business.  Ask for 
an in-home consultations, so your vendor can 
provide samples and explore what window cov-
ering options will work best in the room and with 
your lifestyle.  

Stephen Strong is the 
manager of the local in-
dependently owned and 
operated Budget Blinds 
that serves the Brazos Val-
ley. For a free design guide 
from Budget Blinds, or to 
schedule a complimenta-
ry in-home consultation, 
please call 979-820-5000.

athome
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Home Organization Tips
Clear away the clutter for more comfort

Printed with permission by Tom Kraeutler, Nationally Syndicated Radio Host of The Money Pit

Getting your home organized doesn’t have to 
be accomplished in a single day to be successful. 
Instead of rushing through a home organization 
project, go room to room over a period of several 
days. Spend a set amount of time in each room to 
take inventory, sorting and removing what’s no lon-
ger needed. Plan purchases of home organizational 
items and installations that will efficiently organize 
what remains of the inventory.

With a little thought and muscle, you can create a 
more enjoyable home environment and quite pos-
sibly have your most organized year yet. Here are a 
few home organization tips for your de-cluttering 
crusade:

BE A GUEST IN YOUR OWN HOME.  
In living spaces that are used the most, take a step 
back and consider how a guest might view the 
room. There’s a fine line between “lived-in” and dis-
organized, and the amount of clutter is what tips the 
balance one way or the other. Remove anything that 
isn’t used or needed daily, and use storage contain-
ers for the items that tend to be free-floating.

MAKE HOME ORGANIZATION 
A DESTINATION. 
Set up easy-to-use home organization centers at key 
points in the home, such as entryways, mud rooms, 
and laundry areas.  If you don’t have an entire room 
designated as a home office, carve out a small but 
functional space in the kitchen or elsewhere to be 
used for managing mail, making phone calls, and 
Internet access.

It’s time to stroll around your home and find ways to 
efficiently improve your home organization, improve 
household traffic patterns, and dump the clutter that 

adds stress to your life and wastes energy.

household
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A PLACE FOR EVERYTHING, AND EVERYTHING 
IN ITS PLACE. 
Furnish rooms with wall systems that can accommodate shelves and drawers, 
and add clever double duty pieces, like ottomans with cushioned tops that 
can be removed to reveal handy storage.

LOOK UP.  
When searching for storage places, don’t neglect the area above your head.  
Many manufacturers make storage systems that capitalized on space over-
head for storage of bicycles or boxes, especially useful in a garage.  Racor, for 
example, has a cabling system that allows easy storage of one or two bikes, 
as well as a HeavyLift platform system that can safely raise 16 square feet of 
storage weighing up to 250 lbs into unused space overhead.

DISPLAY YOUR HOME 
ORGANIZATIONAL FLAIR. 
As you load up those wall systems with your must have belongings, take 
care to arrange visible items in a way that showcases a soothing selection 
rather than impending overflow. Again, think like a guest; does that shelf of 
DVDs say “eclectic movie library”, or  “there’s no way I’ll ever get around to 
watching all of these”?

PROFIT FROM THE RESULTS. 
When setting apart the items you can do without, consider selling or donat-
ing anything gently used or collectible. Team up with neighboring organizers 
for a yard sale, set up online auctions, or, if you happen to itemize your deduc-
tions, donate clothing, furniture and books for a break at tax time. 

These home organization tips will free up your time for other home im-
provement projects on the horizon, and you’ll spend less time on finding 
places for items that will now have a place to call home.

For more great household tips and projects listen to The Money Pit on Newstalk 1620 
WTAW on Saturdays from 7-9am.

Members can now 
get a $500.00 Rebate 

on building a 

www.midsouthsynergy.com
936-825-5100

athome

http://www.midsouthsynergy.com/


TEXAS WEATHER
Question: How do I manage my 
plants when my area experiences 
prolonged cloudiness and rainy 
conditions?  
 
Answer: If you get a good bit of cloudy, rainy 
weather in late spring or fall, expect fungal 
diseases to show up. Watch closely, then treat 
with an appropriate fungicide at first signs of an 
outbreak. Expect, too, for your healthy, vigorous 
plants to wilt temporarily when they’re exposed 
to full sun for the first time in several days. 

If you continue to have troubles with plants in 
one particular part of your garden because of 
excessively wet soils, consider installing gut-
tering and downspouts, also in-ground grates 
and drains, and perhaps even a French drain to 
carry the excess water away to a storm sewer 
or to the curb. 

GENERAL GARDENING 
Question: When should I prune my 
plants?

Answer: It’s best to prune most plants light-
ly and frequently rather than by massive 
amounts at any one time. However, there are 
some specific fine-tunings. Plants that should 
be pruned during the winter include shade 
trees, evergreen shrubs, summer-flowering 
shrubs and vines, ground covers, fruit and pe-
can trees and grape vines. If any of these needs 
to be pruned it should be done during the win-
ter dormant period. Bush roses are pruned in 
mid-February. Prune spring-flowering shrubs 
and vines (including climbing roses) imme-
diately after they finish their main round of 
spring blooms. Blackberries are pruned imme-
diately following harvest.

TREES
Question:  How can I remove an un-
wanted tree and its stump and roots?  

Answer:  You have three good ways. Cut it off 
15 to 18 inches from the ground and pull it 
out using a pickup truck and a very heavy tow 
chain wrapped tightly around the stump. Cut as 

many lateral roots as you can before you start 
pulling. Your second option will be to have it 
ground out by an arborist. They have machines 
that can quickly remove stumps. Your third op-
tion would be to wait it out. It will eventually 
decay, although a sunken area will develop as 
the wood decays. This is a slow process that is 
not sped along appreciably by products that 
will make that claim. 

TEXAS ROSES
Question: When should I plant new 
roses?   

Answer: Roses can be planted in February, 
while the plants are dormant. They can also 
be bought and planted in April and May (and 
later) while they’re in bud and bloom. Buy 
modern roses in 2-gallon pots (or larger) to 
ensure that you have well-developed root sys-
tems. Antique roses are grown from cuttings, 
so 1-gallon plants will do quite well. 

WILDFLOWER PLANTING
Question: When should I plant wild-
flower seeds in my landscape? 
 
Answer: Sow wildflowers generally at the same 
times that nature would. For our spring-flower-
ing types such as bluebonnets, late summer is 
best. Plant them into tilled soil away from com-
peting turfgrass. Keep them moist until they 
are well established. Little or no supplemental 
fertilizer should be needed. 

SHRUBS
Question: How much do I prune my 
crape myrtles, and when is the best 
time to do it?  

Answer: Most crape myrtle pruning is done 
improperly or it wasn’t needed in the first 
place. First thing to note: never use pruning as 
a means of controlling height with your crape 
myrtle. If it is too tall, move it to another loca-
tion where it can grow to its full genetic poten-
tial. Never “top” any crape myrtle at any time for 
any reason. Topping is the quickest and surest 
way to ruin an otherwise lovely crape myrtle. 
You can remove internal shoots and unwanted 

branches, but never leave stubs. All cuts should 
be flush with a remaining trunk or branch. You 
do not have to remove seed pods in the winter, 
although you can trim them away following 
each round of summer bloom to encourage 
new growth and additional flowering. Those 
cuts should be made right at the bases of the 
spent flower clusters so that the seed pods are 
all that you’re removing.

GROUND COVER
Question: How can I get bermuda 
grass out of my Asian jasmine bed?  

Answer:  Bermuda always seems to find a way 
into Asian jasmine. Landscape contractors dis-
covered many years ago that glyphosate weed 
killers would selectively kill the bermuda with-
out killing the Asian jasmine. While it’s not list-
ed on the products’ labels, this treatment does, 
indeed, work. If you choose to use it, do so in 
early summer, once the Asian jasmine has tak-
en on its darker green, more leathery look. Use 
a pump sprayer and apply the herbicide specif-
ically to the bermuda, minimizing drift as much 
as possible. For the record, this technique does 
not work with any other ground cover, as they 
will be damaged by the weed killer.

For more great gardening tips and projects 
listen to Neil Sperry’s Texas Gardening on 
Newstalk 1620 WTAW on Saturdays from 
11am-Noon.

Garden FAQ
Texas Gardening’s Master Gardener, Neil Sperry, answers the most-asked 

questions from Texans about their gardens -- both indoors and out.Neil Sperry’s

FOR MORE GREAT 
GARDENING AND PLANT 

INFORMATION VISIT: 
www.neilsperry.com
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T•A•P
Helps Keep Bugs Out - 

and Comfort In!

EPA Reg. No. 72787-1-83896
©PCISv08602

Comfortable Conservation

The Only 

ENERGY STAR
Pest Control 
Insulation

What is Your Insulation 
Doing for You?See the difference, hear the difference, T•A•P vs 

batted fiberglass in a wall…no home for bugs…

How can an  
insulation be  
a pest control?
T·A·P is the result of a revolutionary merger of two 
well-respected technologies—natural cellulose 
insulation and natural borate pesticides—creating 
Thermal, Acoustical & Pest Control Insulation, the 
only stabilized pest control insulation. As part of a 
total pest management package, T·A·P can be used 
to cap existing insulation in attics, or can be installed 
in attics, walls, and crawlspaces of new construction. 
T·A·P pays for itself quickly in reduced energy costs 
and then continues to save you money for the life of 
the structure.

T·A·P is a patented natural fiber insulation treated with 
boric acid to produce fire-retardant, environmentally-
friendly, thermally superior, sounddeadening, pest-
controlling insulation. T·A·P is acceptable for use 
around humans and pets, but deadly to cockroaches, 
silverfish, ants, termites, and many other crawling 
insects. T·A·P is the only stabilized insulation which 
can make pest-control claims. T·A·P is registered with 
the U.S. EPA as a labeled pesticide.

P.O. Box 25
Homer, GA 30547-0025

1-866-BUG-PCIS
(1-866-284-7247)

TM

Insulation & Pest Control?
The new Thermal Acoustic Pest Control insulation product offers three-way benefits to homeowners.

article by LESLEY HENTON, At Home Magazine    photos courtesy of Orkin 

household

Since the mid-90’s, Brazos Valley residents have looked to Orkin Pest Control 

to keep their houses free from pests. Jim Berry, a 26-year Orkin veteran, and 

his wife, purchased the local franchise in 2008 and have continued the Orkin 

tradition of excellence. We spoke with Berry about a revolutionary innova-

tion in pest control - T.A.P. which stands for Thermal Acoustic Pest Control. 

 

T.A.P. is an all-natural fiber insulation that not only keeps pests out, but 

keeps your energy bills down. “T.A.P. is a ‘green’ product made of recycled 

cellulose,” says Berry. “Treated with boric acid, an all-natural product, T.A.P. is 

used best when it is applied as a ‘cap’ to your existing insulation.” This cap is 

blown in on top of what you already have in your attic. It tightly packs and 

fills in all the voids in your insulation. T.A.P. can be installed in existing attics 

or in attics, walls and crawlspaces of new construction.

 

SAVING ENERGY AND MONEY
T.A.P. is a weapon against soaring energy bills; it can save you as much as 

28-30% of your energy costs. “Customers tell us that they generally see 

immediate reduction in their first utility bills,” says Berry. Because T.A.P. is 

more dense than fiberglass insulation, it better resists heat transfer. And 

since there aren’t the leaks and drafts associated with ordinary insulation, 

mechanical systems don’t have to work as hard and use less energy. “Areas 

in homes with T.A.P. maintain more uniform temperatures between floors 

and ceilings, upstairs and downstairs, even next to exterior walls,” says Berry. 

“Thus with more even temperatures in the home, T.A.P. can help save both 

energy and money on utilities.” Rated an Energy Star Sealant, this treatment 

has been found to pay for itself within two years and the benefits last many 

years after installation.

 PEST CONTROL
The other benefit of T.A.P. that you don’t get with standard insulation is its 

pest control qualities. The boric acid in this insulation is deadly to insects, 

but safe for use around humans and pets. “This is the only insulation that is 

EPA approved for all pests including silverfish, American roaches and best 

of all, subterranean termites.” The termites ingest the boric acid and return 

to the colony, providing that food source to the entire colony. Insects can’t 

build up a tolerance to T.A.P. and it never needs re-treating.

 

SOUND CONTROL
If that’s not enough, T.A.P. will also help keep your home safe from fire and 

unwanted noise. “Ordinary fiberglass insulation can melt, creating a chim-

ney-like effect in a wall,” says Berry. “T.A.P. is fire-retardant, forming a charred 

surface barrier which limits the spread of fire.” And because this insulation 

is sprayed in, it creates a custom, soundproof fit that eliminates or reduces 

unwelcome noise from outside.

 

T.A.P. carries a lifetime replacement warranty and Orkin offers in-house fi-

nancing. Orkin has over a century of pest control experience, and they be-

lieve T.A.P. will enhance your home and save you money. “The great thing 

about this insulation is that its benefits last a lifetime,” Berry says. “T.A.P. is an 

investment, not an expense.”

Ask your Orkin man about this product as a part of your home’s total pest 

management. For more information, visit www.TAPinsulation.com or call your 

Bryan-College Station Orkin man at (979) 693-3855.
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Energy Efficient Investments
Now is the best of times to improve your home.

article by JANE SAYERS, College Station Utilities & KEN SIDDALL, Energy Star Solar

If you have ever thought of making some home im-
provements now is one of the best times that you 
can invest in energy efficiency for your home.  

Many home improvements now carry a 2010 fed-
eral tax credit and approved Energy Star appliances 
purchased between April 16 and April 25, 2010 will 
qualify for a cash rebate from the State Energy Con-
servation Office.  Homeowners served by the College 
Station Electric Utility may further qualify for cash re-
bates from the varied array of energy conservation 
rebates offered by the College Station Utility Energy 
Services Division.  

Federal Tax Credits Available for Home Energy 
Efficiency Measures
The Consumer Energy Efficiency Federal Tax Credit 
was approved by the stimulus bill that was passed 
by Congress in 2009. A tax credit differs from a tax 
deduction in that the tax credit reduces tax directly 
while a tax deduction or allowance reduces only the 
taxable income. 

Homeowners wanting to take advantage of the tax 
credit, and save energy and money, may do so by 
adding insulation, reflective roofing, or installing 
energy-efficient windows, doors, water heaters, or 
heating and air conditioning systems and receive 
30% of the cost, up to $1,500, back via the federal 
tax credit. These installations apply solely to existing 
principal residences, (non rentals) through Decem-
ber 31, 2010.

Many home improvements now carry a 2010 federal 
tax credit and local utility rebate offers.  With all of the 
cash-back incentives available, return on investments 

in energy efficiency pay off faster than ever.

green ideas

http://www.floresflooring.com/
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Going even further, homeowners that install geothermal heat pumps, solar 
energy systems, residential wind turbines, and fuel cells -- all energy genera-
tion equipment aren’t limited to the $1,500, but qualify for the full 30% of 
the cost after local utility rebates. 

For example, if Bryan utilities (BTU) customer buys a 3kW solar energy sys-
tem that typically sells for $20,000 is now eligible for a $12,000 BTU rebate 
and a $2,400 Federal Tax credit (30% of the $8,000 remaining system cost) 
resulting in a $14,400 savings before any electricity is produced.  

This credit applies to newly constructed homes through December 31, 
2016. Some installation costs are also covered by the tax credit. For infor-
mation on qualifying installations for the federal tax credit and how to file 
for and obtain the tax credits, visit the Energy Star website at http://www.
energystar.gov/taxcredits.

Texas State Energy Conservation Office Appliance Rebates
On December 11, 2009, the Department of Energy (DOE) approved a state 
award of $23 million to the State Energy Conservation Office (SECO) for a 
state-wide rebate program for energy efficient appliances.  Appliance mail-
in rebates will be available (directly and via advanced reservations) to con-
sumers who purchase eligible Energy Star appliances to replace the same 
type of existing, functional appliance.  The rebate period will be between 
April 16 and 25, 2010 during a period that coincides with Earth Day.  Qualify-
ing appliances include Energy Star refrigerators and freezers 14.5 cubic feet 
or greater, clothes washers, dishwashers, room and central air conditioners 
and heat pumps. 

Texas consumers will have an opportunity to reserve an appliance rebate 
by calling a toll-free number or registering online approximately two weeks 
prior to the beginning of the rebate period.  The rebate program will not be 
retroactive and will only apply to eligible appliances purchased once the 
program begins.  SECO will be working with retailers and recycling facili-
ties to create a system to help consumers replace their old, functional ap-

pliances and recycle them where available.  Purchasers will be limited to 
two appliance rebates and two recycling rebates per household.   For more 
information on program details and qualifying equipment or to sign up for 
rebate information e-mails, visit the SECO website at   http://www.seco.cpa.
state.tx.us/arra/rebate/index.php#offers. 
 
College Station Utilities Energy Conservation Rebate Programs
College Station Utilities has long held a commitment to the promotion of en-
ergy efficiency.  In honor of our commitment, CSU offers numerous energy 
conservation rebate packages to encourage and assist College Station Util-
ity electric customers in addressing their personalized energy conservation 
needs.   Should you decide to participate in the federal tax credit program, 
the CSU Energy Back II Air Conditioning Replacement Program, for replace-
ment of central air conditioning systems, and/or the Sun Source Residential 
PV Solar Rebate Program for solar installations may also apply and entitle 
you to additional rebates from College Station Utilities.  For more informa-
tion about eligibility requirements or other energy conservation programs 
available to you contact the CSU Energy Services personnel at 979-764-6274 
or 979-764-6343 or visit our website at http://www.cstx.gov/utilities.  

BTU’s Green Plus Rebate Programs 
Bryan Texas Utilities (BTU) also offers rebate programs to encourage energy 
efficiency both for residential and commerical customers. With renewable 
energy rebates for Photovoltaic (PV) Solar Rebate and Solar Water Heating 
Rebate; and energy efficiency rebates like the HVAC & Heat Pump Rebate;
Compact Flourescent Lighting (CFL) Rebate; and Light Emitting Diode (LED) 
Lighting Rebate, it’s easy to see how our community utilties are encouraging 
Bryan and College Station residents and business owners to go Green -- and 
it pays off for everyone. For more information on Bryan’s rebates, visit www.
btutilities.com. 

For more information on energy efficiency and the available rebates and tax 
credits, visit with you local utility company. For info on energy generation, visit 
HomeStar Solar  at www.homestarsolar.com . athome
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Got Extra Materials? 
REMODELING? RENOVATING? MOVING? Donate your 

extra building materials to Habitat for Humanity’s ReStore

article by ABIGAIL JOHNSON, B-CS Habitat for Humanity

When doing renovations on your home and removing materials 
that are too good to throw away, don’t trash them! Consider donating them 
to Habitat ReStore. Your project is complete, but you have extra materials. 
Don’t store them, donate them to Habitat ReStore. Wrong color, wrong size, 
can’t return them?  Donate them to Habitat ReStore.

When you donate your surplus, overstocked, close-outs, slightly damaged, 
or “wrong” order materials to the ReStore, we will sell them to anyone who 
can use them. Quality new and like-new building materials are sold at dis-
counted prices as well as home furnishings and appliances.  Items sold at 
Habitat ReStore are donated by local contractors, retailers and individuals in 
the community.  All profits go directly to the Bryan/College Station Habitat 
for Humanity housing ministry.

Donate!  Items that we can accept as donations include: building, plumbing, 
electrical, roofing, landscaping and mason materials; appliances (in working 
condition); furniture in good condition; tools; home décor items;  home fur-
nishings such as rugs, chandeliers, curtains and curtain rods.

Volunteer!   With the ReStore comes lots of non-building volunteer oppor-
tunities. If you’ve always wanted to volunteer for Habitat for Humanity, but 
your schedule or skills haven’t allowed for onsite construction work, now 
is your chance to get involved!  Volunteer tasks include unloading deliver-
ies, cleaning and testing donations, stocking merchandise and assisting 
customers.  For more information, please contact the Habitat for Humanity 
Director of Volunteer Programs at 979-823-7200 ext. 114.

Shop!    The Habitat for Humanity ReStore has some of the best deals in town 
— come see for yourself.  
    * 25%-75% below retail prices
    * New inventory arriving daily
    * Special sales in addition to our already low prices
    * Proceeds stay local to build affordable housing

Go Green!   ReStore is the perfect environmentally and socially responsi-
ble way to keep good, reusable materials out of our landfills and the waste 
streams.  

We Make it Easy!   We will pick up your larger items – call ReStore at 979-
775-8122 for details and scheduling.

Habitat ReStore is located at 2211 Maloney Avenue in Bryan. Call us at 979-775-
8122 or visit us online at habitatbcs.org/restore. We are open Monday – Friday 
9:30 am – 5 pm and Saturday 9:00 am – 3:00 pm.

charity

http://www.kagcradio.com/
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Decorate with Style
Here are some great tips for decorating your home 

while keeping in style with the newest trends.

article by MITZI MARIOTT PAMPELL, Mariott Homes, Inc.

Have Faith in Yourself
Believe it or not, you know your preferences and distastes better than any-
one.  You recognize the colors that promote enchanting feelings and playful 
memories; along with ones that muddle your thoughts and disrupt your or-
ganization.  Follow your heart with a color theme that sends you into a mode 
of rejuvenation and deserving retreat.

2010 Colors Combinations to Consider:
Here are some beautiful new paint color combinations from the top 
designers at Pittsburgh Paints, Sherwin Williams, and Benjamin Moore.

Pittsburgh Paints: 	

Sherwin Williams: 

Benjamin Moore: 	

Focus on the Positive…secure your favorite piece within a room that 
you would like the other components (i.e. paint, lighting fixtures, flooring 
or hardware) to be built around.  Remain focused throughout your decorat-
ing venture, stick to the core of the project…not the fluff that derails your 
original idea.  Possible subjects of focus could include your favorite chair,  
artwork that inspires you, a robust floral arrangement, even a rug that cre-
ates a sense of warmth.

Accessories are your friend…they enhance texture, emphasize theme 
and enrich color.  They will conclude your final masterpiece by adding pa-
nache and gumption, which your room might have lacked before. 

decor

Sea Sprite 
GREEN

Morocco
SAND

Applesauce
CAKE

Hat Box
BROWN

Tranquil
AQUA

White
HERON

Grapy Bungalow
BEIGE

Rattan Glacier
WHITE

Wedgewood
GRAY

Concord
IVORY

 It is important to remember that different textures and shapes are imperative 
for a rich, dynamic look.  However, too many accessories can be more hazard-
ous than good…choose wisely and have fun.

Here are some examples of great textured accessories that would work for 
additional interest in your design.
	 • Woven Textures (i.e. Grapevine Spheres)
	 • Glass Hurricane with Textured Candle
	 • Something of Personal Interest (i.e. the letter “M” for Mariott, or a Violin)
	 •  Mosaic Glass 	 • Unique Platter 

Be Unapologetic….This is your home and your space, so go with your in-
spiration and it will turn out beautifully. Remember that there are no rules, 
except for those that you set for yourself.  
	 	

Mitzi Mariott Pampell is an Interior Designer for Mariott Homes, Inc. 
She helps and organizes the interior design process for the home build-
ing customer. Customers meet with her for a wide array of decorating 
needs from choosing a stone and shingle combination to selecting 
coordinating cabinet door hardware, and everything in between. She 
graduated from Texas A&M University in 2002 with a Business Degree 
in Marketing. She has been a part of the Mariott Team for approxi-
mately seven years. athome

Mariott Homes photos by Michael Kellett Professional Photography
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Home Buying 101 continued from page 7

May I have a Good Faith Estimate (GFE)?
You will want this to compare the interest rate and 
closing costs of the lenders that you interview.

Step 3:   Find a Qualified Realtor
The great thing about working with a Realtor when 
you are a buyer is that you do not typically pay for their 
services! A buyer’s agent is paid by the home’s seller.

Finding the right Realtor can make the difference be-
tween a seamless transaction and a total nightmare. 
You need to interview your Realtor prior to making 
the decision to work with him or her. If you are a first 
time home buyer, you will probably want someone 
who will walk you through the whole process. There 
are many part-time Realtors that are only available at 
certain times during the week. You may want to work 
with someone who can work around your schedule, 
instead of you having to work around theirs.
	
A good Realtor will ask you a lot of questions before 
you set out to look at homes. They should do a thor-
ough analysis of your wants and needs and take the 
time to answer any of your questions. Be certain that 
you are 100% comfortable with your Realtor before 
you move forward.

Step 4: Make Your Wish List
Your Realtor should be able to help you with this 
step. He or she may think of things that you have not 
considered. I recommend that you make 3-H lists: a 
list of items or features that your new home MUST 
HAVE (these items are non-negotiable), a list of fea-

tures that you WOULD LIKE TO HAVE and things 
that the home MUST NOT HAVE.

Step 5: Start House Shopping
Your Realtor will either sit down with you in person 
to review your choices, or if it’s better for you, they 
may email you photos and information on some 
properties. You will narrow down the list and sched-
ule a time to go view the homes. If you do not find 
“the” home on the first time out, your Realtor will 
probably have a good idea of what you are looking 
for and may preview some other properties for you 
prior to taking you back out to look at more homes. 

Step 6: Make an Offer
Once you find the perfect home….it’s time to make 
an offer. Your Realtor should review sales of com-
parable homes from the previous 6 months to help 
you determine a fair sales price for the home.

Your Realtor will probably recommend that you 
have the property inspected prior to the end of your 
option period. A General Inspection will evalu-
ate the structural and mechanical aspects of your 
new home. A Wood Destroying Insect Inspection 
checks for termites, carpenter ants, and other wood 
destroying insects. An HVAC Inspection will de-
termine whether the heating and A/C systems are 
functioning as intended. There are many other in-
spections that you may want to consider from pool 
inspections to mold inspections. Your Realtor can 
advise you on any other relevant inspections. Any 
items you feel need to be repaired prior to closing 
should be negotiated with the seller prior to the end 
of the option period.    

What’s on your Wish List?

Type of Home:
○ Single Family  ○ Condo
○ Patio/Townhome  ○Acreage
○ New Construction  ○ Single Story
○ Two Story +  ○ Split Floorplan

Home Features:
# of Bedrooms _______   Baths ____
Min. Square Footage __________
Garage Capacity ___________
○ Pool  ○ Formal Dining Room
○ Fireplace ○ Covered Porch
○ Study/Office  ○ Game/Media Room
○ Built-in Storage  ○ Workshop
○ Deck  ○ Play Structure  ○ Dog Run
○ Sprinklers  ○ Window Coverings
○ Pantry  ○ Gas Appliances  
○ Wood Flooring  ○ Open concept

Subdivision Features:
○ Large Yard/Lot  ○ Corner Lot
○ Mature Trees  ○ Fenced Yard
○ Deed Restricted  ○ Golf Course
○ Cul-de-Sac  ○ Park/Rec Area
○ Neighborhood Pool  ○ School Dist.

http://www.cstx.gov/utilities


AT HOME MAGAZINE - 2010 ISSUE Page 29

Price is not the only element of an offer. There are many terms to 
be negotiated, as well. You will need to determine:
• How much earnest money to put down (usually about 1% of the 
sales price of the property- this is shows the seller that you are seri-
ous about buying the property)
• Who will pay for the survey if there is not an acceptable existing 
survey.
• The closing date (usually 30-45 days)
• Whether you will ask for a seller contribution (which goes to-
wards your closing costs)
• The option period ( The buyer will write a check or “option fee” to 
the seller to “buy” a period of time- usually 7-10 days – to be certain 
that they want to purchase the property.) During this time, the buy-
er has an “unrestricted right to terminate” the contract. If the buyer 
decides to terminate during this time, they lose the option fee, but 
keep their earnest money, less the cost of inspections.

Final Steps:
You are in the home stretch! A few final things to remember be-
fore you close:
1. Make arrangements for homeowners insurance
2. Schedule to have your utilities turned on and mailing address 
changed
3. Schedule your movers
4. When you go to the Title Company to close on your new home, 
remember to take a valid Driver’s License.

Jen Zweiacker, REALTOR, is the owner of Zweiacker and 
Associates at Keller Williams in College Station. She lives 
with her husband and partner, Greg at home with her 
furry children. She is happy to answer your real estate 
questions - call her at (979) 324-4796 or visit her online 
at www.zarealestate.com.

athome

http://www.holleyswindowfashions.com/
http://www.zarealestate.com/


Rooms with a Splash of Color
Do your rooms need to “kick it up a notch” in the color department?  Here are some great ideas to add color to your living spaces.

Images by Better Homes and Gardens

Top Left: Many new homes come with a boring “plain vanilla” kitchen. Yet look at what color can do. Formerly white cabinets have a new coat of red and 
walls sport a fresh coat of Provencal gold. For interest, some cabinet door panels were replaced with sparkling leaded glass.Top Middle:  Hot pink on the 
walls takes a leap of faith, yet the effect is dazzling. Here, duvets and pillows made from a bright toile and plaid repeat the deep wall color on bedding. 
These prints also tone down the dazzling effect of white matelasse coverlets and furnishings. Top Right:  Dash on bright happy color in spaces where kids 
congregate. This mudroom is fit with individual cubbies, drawers, and boot areas help kids zone in on their own clothes and equipment. It is the daring 
wall color that brings the area to life. Bottom Left: This pretty room is steeped in butter yellow hues with highlights of deep brown. Deeply comfortable 
upholstered sofas hover around a mosaic tile coffee table. Long puddled draperies signal elegance. Over the chest, a set of four art prints hangs in a sym-
metrical arrangement. Bottom Middle: This breezy bedroom is designed to take comfort seriously. The furniture and accessories are delightfully relaxed 
and inviting, from the floral pillow covers and chenille duvet cover to the prewashed bedding. Bottom Right: Chocolate brown walls and white accents set 
a sophisticated tone in the living room. The wall color was plucked from the ottoman fabric, creating a dramatic and memorable space.
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http://www.candy95.com/
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